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The Nebraska Fai 



“There sure was a 
Joker in that 
unknown oil!” 


Trouble and expense ride the tractor 
using unknown oil. For your protection, 
insist on the brand you know 


ORK in the field only 
half done. Already he’s 
behind schedule. With the throttle 
wide open, his tractor circles the 
field, hustling to make up lost time. 
Suddenly, without warning, 
“Crash!”—a bearing gone. With it 
go two or three days’ work—and the 
repair costs. His cheap, unknown 
oil has turned in a bill of $25 or more! 

Out in the fields, where your trac¬ 
tor pounds along for hours at a time, 
that’s where the joker in off-brand 
lubrication oil shows up, often to the 
time of a burned-out bearing, always 
in less noticeable, but expensive de¬ 
preciation. No, you can’t judge the 
quality of oil by its*appearance; but 
you can rely on the advertised brands 
of oil to give safe lubrication. 

In motor oils, especially, the joker 
hidden behind strange names is un¬ 
covered only when it causes expense, 
trouble and delay. That’s the trouble 


with unknown brands; you never 
can be sure of their quality. Too 
often, an unknown oil is sold on a 
basis of price alone. It may disappear 
from the market tomorrow with no 
serious consequences to its makers. 
But the makers of advertised oils, the 
ones you know and trust, must main¬ 
tain their quality constantly. They 
know they cannot afford to have their 
oils ever go back on you. That, in 
the long run, would be even more 
disastrous to them than to you. 

Experienced farmers don’t take a 
chance on lubricating oil. They know 
that it may prove expensive to experi¬ 
ment. They realize that a single 
failure of an unknown oil will cost 
many days of hard labor. That’s 
why they ask for the advertised 
brands of lubricating oil—and insist 
on getting them. They refuse to ac¬ 
cept substitutes—-the safest and 
cheapest way to buy oil. 
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The Car in the Mexican Quarter 


By JIM THOMPSON 
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The First Rural School Chorus Is An Outstanding Event 


"A™ 


By ANNA DEE WEAVER 
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New Household Equipment 
1 r\NE of the most vital exhibits from 
[ D the homemaker’s viewpoint is 


Quilting more eating exhibit. 


Gleaming rows of canned ^ 


e song correctly are counted as 


See School Exhibits 

TiyrANY women will linger at the 
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Give the Wheat To the Needy 

By SAM R. McKELVIE 
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GOLD DOLLARS 


for 50 ^ 


























































OUR YOUNG FOLKS! 



Electrically-Driven 
Grinder and Elevator 
Cut Production Costs 

























































Weakened Industry Hurts Agriculture ! 

By GILBERT CUSLER, Business and Markets Editor 



Venus 

AND THE 



Silver Tip Tost 

IN BOTH You Find 
UTMOST BEAUTY 
and LONG LIFE 
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A BIT OF FUN 
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Are the Lots Free? 
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Free Insurance 

foryou 



YOU actually make a double saving of real 
money when you get your Free Insurance with 
the purchase of a tire or a battery at any of 2,000 
National Tire Stores. You also make a third, big 
saving in extra, care-free miles of easy driving, 
but let’s just talk about the two provable cash 



J/atianal 


■ 



|Tirst of all, you save from 15% up to 20% on the first cost of 
your tire or battery over what similar quality would cost you 
elsewhere. This is because the combined buying power of 2,000 
dealers in the National Tire Service actually brings you tires and 
batteries of the best manufacture at factory prices. 

On top of that, you get the most unique thing in the auto¬ 
mobile trade today: Free Insurance on Tires and Batteries. A 
separate policy for each tire and battery protects you for one 
year (two years on the best grade of battery) from any injury to 
the tire or battery—regardless of cause. You either get free 
repairs with best materials and carefully trained workmanship or 
you get a new, fully insured tire. 

And remember that any of 2,000 dealers will honor your 
Insurance—“Wherever you go.” Think of that convenience in 
cross-country travel! Here you have the only complete Free In¬ 
surance that covers everything, everywhere! 



We couldn’t do this if we didn’t know that our tires and 
batteries will stand every kind of hard usage, will meet every test! 

At least One of us dealers is conveniently close to your 
home, so— 

£<lok Jor the 

BIG ORANGE ARROW 
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